
Kiski Alpha Partners 
888 7th Avenue, 5th Floor (504A) 
New York, NY 10019 
T: 646.412.6300 
E: info@kiskigroup.com 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

“Save This Account!” 

Client:   

A mid-sized NY commodities hedge fund 

Problem:   

A significant investor has asked to redeem 

Solution:   

A KA Quantitative Account Review encompassing 

performance history and investment strategy 

Kiski Alpha Partners supports institutional investors and 

hedge fund managers with sophisticated quantitative 

analysis of alternative investment strategies.  Our team of 

experienced industry professionals advises institutional 

allocators in all aspects of portfolio management, risk 

management, and investor relations.    

You Bet They’re Serious 
 

Institutional allocators do not make investment decisions on 

a whim.  They may ask for and accept advice, but most are 

very decisive once they crunch the numbers.  Thus, when 

our client was notified by an institutional investor that it 

would be redeeming its position in the firm’s hedge fund, 

they could have easily just written the account off – the 

investor’s decision was understandable in light of the fund’s 

recent below-market returns.  The client chose to fight for 

their account instead, and they called Kiski Alpha for help. 
 

Fight Numbers with Numbers 
 

The hedge fund has a great story to tell.  Its customer service 

is legendary, and when viewed over an extended period, its 

performance is in the top quartile of all hedge funds.  And 

the investor agreed:  the service received was exceptional. 
(Continued)  
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Yet, numbers don’t lie, and when the investor 

compared the fund’s recent performance with other 

options, the numbers seemed to justify a change.  To 

have any hope of retaining this account, the firm would 

have to use those same numbers to explain not only its 

past performance, but also its future strategy.  Kiski 

Alpha’s expertise was well known to the firm through 

its work with quantitative risk analytics produced for 

the fund and its investors, and they turned to KA again 

to help retain the departing investor.    

 

A Comprehensive Solution 
 

While the company has a well-earned reputation for 

the superior insight of its quantitative analysts, Kiski 

Alpha consultants are experts in all aspects of portfolio 

management, risk management, and investor relations.   

Their holistic approach to this project included strategic 

planning, data analysis, and presentation development 

services, as well as participation in the investor 

presentation and development of follow-on reports and 

analysis. 

 

The company identified four goals for the presentation: 

 

 Address the lessons learned from past 

performance 

 Identify one-time market anomalies that affected 

short-term performance but should not alter long-

term strategy 

 Reinforce the reasons why the client agreed with 

the strategy and accepted the known risks 

 Detail the fund’s faithful execution of the strategy 

and highlight the positive achievements 

 

Kiski Alpha produced a Quantitative Account Review 

and accompanying presentation that revealed the true 

value of the firm’s management.  Recent performance 

was accurately portrayed as the normal result of known 

risks that were predicted to rise at some point in the 

fund’s strategic investment cycle.  Successes obscured 

by the glare of short-term performance, including 

better risk-adjusted returns, low volatility, positive 

asymmetry, and of course, long-term performance, 

were elevated and juxtaposed to the fund’s   

 

  

shortcomings.  Finally, the overall strategy was dissected and 

each component re-justified in light of current market 

conditions. 

 

The Results 
 

The investor account was saved.  Rather than redeeming its 

$130 million allocation, the institution reduced its investment 

slightly to $100 million (since increased to $115m).  If one 

applies a typical industry management fee to that retained 

investment, it suggests that the hedge fund recaptured more 

than $1 million in revenue with Kiski Alpha’s assistance.  If one 

concedes the low likelihood that the account could be retained 

at all, it was an astounding success for the partnership.   
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